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We are initiating coverage on GRUPO ROTOPLAS, S.A.B. DE C.V. 
(BMV: AGUA*), with a BUY recommendation and a MXN$45.0 per 
share target price, for a potential 33.8% return against current 
levels. 

ROTOPLAS is Latin America’s and the US’ largest provider of water 
products and solutions. In addition, it is one of the main financial 
vehicles in Mexico to invest in companies that generate a positive 
social and environmental impact given the characteristics of its 
business, and the fact that it was one of the first companies to 
adopt ESG factors (Environmental, Social, Governance). It operates 
under the Flow program through which it combines sustainability 
with economic value creation.  

We expect revenues, EBITDA, and net profits to increase at a CAGR 
of 13%, 14%, and 25%, respectively, during the 2021-2026 period, 
driven by strong demand in the product business and the continued 
launching of disruptive solutions such as “Bebbia” and “Rieggo”. 
We expect the company to continue creating shareholder value 
with a ROIC above the WACC, and to maintain a healthy financial 
structure with a net debt to EBITDA ratio below 1.0x. 

ROTOPLAS’ shares trade at a forward EV/EBITDA of 8.8x, and a 
projected P/E of 20.7x for 2022. These multiples are below the 
averages of 10.1x and 21.7x, respectively, of international water 
companies. We believe that such discounts are unjustified as 
ROTOPLAS offers a higher growth potential.  

We established a 12-month MXN$45.0/share target price through 
a discounted cash flow model that includes the following variables: 
i) an ESG adjusted WACC of 9.8%; and, ii) a 5.1% perpetuity growth 
rate in nominal terms. 

ROTOPLAS' main risks are: i) greater competition; ii) 
macroeconomic volatility; iii) resumption of the health crisis; iv) 
adverse regulatory changes; and/or, v) changes in the management 
team.   
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THE WATER INDUSTRY 

The global water market reached US$780 billion and consumption is growing at 3.3% average annual rate. The 

North American and Latin American water markets combined reached US$225 billion. The market size in which 

ROTOPLAS participates amounts to US$50 billion. 

The growth prospects are very encouraging due to a high population growth, particularly in urban areas, which 

will boost water demand in a significant way over the next few years. In 2020 the global population reached 7 

billion, of which 4 billion lived in urban areas and another 3 billion in rural areas. Within the total population, 

2.4 billion did not have access to sanitation services and 66% lived in areas that suffered from water scarcity 

at least once a month. 

The situation is critical as the population is expected to reach 10 billion by 2050, with most of this growth 

taking place in urban areas, not in rural ones. In addition, water demand for non-agricultural use has grown 

2.5 times faster than the whole population in recent years, and 60% of fresh water is concentrated in 10 

countries. 

Finally, drainage systems currently have 60-80 years of operation, which is why they are reaching the end of 

their useful life and will require significant investments to continue operating. As a result, water demand will 

likely rise faster than supply, thus generating a higher water deficit in various regions of the world. 

By 2040, expectations indicate a 56% water deficit and that more than 5 billion people will not have enough 

water at least once a month. Additionally, flood damage to urban properties will likely reach US$700 billion 

per year. 

Graph 1.- Population Distribution and Global Water Reserves (billion inhabitants) 

 

Source: World Resources Institute 
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Graph 2.- Water Supply and Demand Spread (2040E) 

 
Source: McKinsey Climate Report 2013 

In Mexico, the water situation begins to represent a risk factor compared to other Latin American countries 

such as Guatemala, Costa Rica, El Salvador, among others. Currently, Mexico occupies the 24th place in the 

global water scarcity ranking with a risk level of 3.86 (on a scale from 0 to 5, with 5 being the highest). If we 

look at the situation in each of Mexico’s regions, we find that the states with the highest water risk are those 

that have low rainfall levels throughout the year. 

Graph 3.- Hydric Risk per Country 

 
Source: World Resources Institute 

Risk: 0-1 low, 1-2 medium low, 2-3 medium high, 3-4 high, 4-5 very high 
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Graph 4.- Hydric Risk by State 

 
Source: World Resources Institute 

Risk: 0-1 low, 1-2 medium low, 2-3 medium high, 3-4 high, 4-5 very high 

 

ROTOPLAS’S MAIN ADVANTAGES 

100% sustainable. (For a comprehensive analysis of ROTOPLAS’ ESG factors, please consult the Miranda ESG 

report in the following link: Inglés: https://miranda-partners.com/wp-content/uploads/2021/07/AGUA-

InitiationReportMESG-Final.pdf). 

ROTOPLAS was one of the first Mexican companies to adopt the best ESG practices. The 2016-2020 

sustainability strategy included the publication of the contribution to the United Nations Sustainable 

Development Goals (2016), the presentation of ESG indicators (in 2016), the issuance of the first sustainable 

bond in Latin America (2017), the incorporation in the DJSI MILA Pacific Alliance (2017) and the incorporation 

in the S&P BMV Total Mexico ESG Index (2019). 

The 2021-2025 sustainability strategy includes the generation of 360-degree impact to all stakeholders 

including collaborators, customers and users, suppliers, investors and the financial community, authorities, 

academia, and communities. This strategy includes corporate governance and ethics, access to solutions, 

circularity and climate change, water availability, quality of life for users, and promoting talent. ROTOPLAS 

seeks to mitigate the risks and capitalize on potential opportunities as a result of the climate change, for the 

company and its stakeholders. 

 

 

 

 

 

https://miranda-partners.com/wp-content/uploads/2021/07/AGUA-InitiationReportMESG-Final.pdf
https://miranda-partners.com/wp-content/uploads/2021/07/AGUA-InitiationReportMESG-Final.pdf
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Graph 5.- ESG Strategy 

 
Source: Rotoplas 

ROTOPLAS has a sustainability committee in charge of monitoring, promoting, coordinating and following up 
on the strategy related to this area. 

Flow Program: Creation of economic value and sustainable growth. Flow is an organizational transformation 
program whose main objective is to ensure that sustainable growth and the creation of economic, social and 
environmental value. The main objective of the first stage (August 2019 - December 2020) was to generate a 
ROIC that exceeded the weighted cost of capital (“WACC”) in less than 18 months. The result was that ROIC 
improved by 300 bps and exceeded the WACC by 240 bps in that period. This includes growth, profitability and 
organizational culture initiatives. Within the profitability initiatives, the company carried out the sale of three 
production plants in the United States and divested from water storage products in Brazil. 
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Graph 6.- ROIC vs. WACC 

 
Source: Rotoplas 

 

The objective of the 2021-2025 business plan is that sales double compared to 2020, that the EBITDA margin 
equals or exceeds 20%, that the net debt to EBITDA ratio remains below 2.0x and that the ROIC reaches double 
digit levels (close to 20%). We believe that these goals are achievable. 

 

Graph 7.- Flow Program 

 
Source: Rotoplas 

 

Leader in the water business in Latin America and the United States / Attractive portfolio. ROTOPLAS is the 
largest water-related products and services company with a presence in 14 countries. It has 27 product lines 
that it distributes through 29 thousand points of sale. 

The company owns an attractive product portfolio that grows at high rates, generates a high margin and cash 
flow, and supports the expansion of the services business. In addition, it has launched several disruptive 
services such as “Bebbia” (a water purification platform for residential and institutional use that operates 



  ROTOPLAS – Initiation of Coverage 
_________________________________________________________________________________________ 

_________________________________________________________________________________________
7 

 

through a monthly subscription scheme that has more than 48,000 users), “Sytesa” (water treatment and 
recycling plants) and “Rieggo” (integral irrigation solutions for the agriculture sector). 

Table 1.- Rotoplas’s Historical Performance 

 
Source: Rotoplas 

High free cash flow generation / Solid financial structure. ROTOPLAS has historically generated a high free 
cash flow, since its business does not require large investments to operate. The capex / sales ratio has been 
below 6% during the 2016-2020 period and we expect it to remain at around 5% over the next few years. As a 
result, we anticipate that the company will maintain a healthy financial structure with a net debt / EBITDA ratio 
below 1x in the 2021-2026 period. 

Solid corporate governance. ROTOPLAS’ Board includes high-level independent directors with an extensive 
experience within the Latin American business sector. Currently, 54% of Board Directors are independent; 92% 
of the Board is made up of men and the remaining 8% is represented by a woman. 

Table 2.- Board of Directors 

 
Source: Rotoplas ; * since the IPO 
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Source: Rotoplas 

AGUA has a 3-member Audit Committee, a Corporate Practices and Strategy Committee with 3 members and 

a Compensation Committee with 2 members. These committees help supervise the company’s operations and 

ensure compliance with the requirements of the Securities Market Law, which establishes that companies 

listed on the BMV must have at least 25% of independent Board Directors and that they need an Audit and a 

Corporates Practices Committee. 

Graph 8.- Corporate Governance 

 

Source: Rotoplas 

 

Management with a solid track record of value creation. The management team has generated very 

satisfactory results in the past, even under financially-stressed situations at the domestic and international 
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level. Revenues grew 5.2x during within 2006 and 1Q21, with an 11.6% average annual rate. EBITDA increased 

6.4x during the same period, with a 13.1% average annual rate. We estimate that the company will continue 

to expand at double-digit rates in the future. 

Graph 9.- Historical Performance of the Main Indicators (MXN$ mn) 

 
Source: Rotoplas 
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Table 3. – Main Executives 

 
Source: Rotoplas 

 

FAVORABLE OUTLOOK 

We believe that ROTOPLAS’ outlook is favorable as we expect revenues, EBITDA and net profits to grow at 
CAGR of 13%, 14% and 25%, respectively, during the 2021-2026 period, mainly driven by the operations of the 
United States, as well as strong performance in the other business segments. This will reduce the contribution 
of the products business to 85% of total revenue in 2026, compared to the current level of 95%, with the 
remainder coming from the services business.  

Furthermore, we anticipate that ROTOPLAS will maintain a healthy financial structure with a leverage below 
1.0x, given its high free cash flow generation. In our model, we are assuming that the Capex to sales ratio 
remains at 5% over the next few years. 

We estimate that ROTOPLAS revenues will reach MXN$18 billion in 2026, with an EBITDA margin of 18.9% and 
a ROIC of 20%. This means that the company will meet the objectives outlined in its 2021-2025 business plan, 
which, as mentioned above, include that sales double compared to 2020, that the EBITDA margin equals or 
exceeds 20%, that the debt ratio net to EBITDA is less than 2.0x and that the ROIC reached double digits (close 
to 20%). 
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Graph 10.- Main Indicators (MXN$ mn) 

 
Source: Miranda Global Research 

 

Our projections are based on the following assumptions: 

• In Mexico, we expect an 8% average annual growth in terms of both revenues and EBITDA, supported 
by a solid demand in the product segment due to the change in the population's consumption habits 
and the continuous launching of new products. We also anticipate that the services segment will 
benefit from the reactivation of the domestic economy and the fact that ROTOPLAS will drive demand 
for water treatment and recycling plants, as well as “Bebbia” and “Rieggo”. 

• In Argentina, we expect an 8% average annual growth in revenues and 10% in EBITDA. We anticipate 
a higher demand in the three categories (storage, conduction and improvement) deriving from a 
stronger macroeconomic growth, cross-selling, a greater focus on the agribusiness segment and 
diversification of products by range. In addition, the company will strengthen its export platform from 
5% of revenues in 2020 to around 10% of sales in 2026. The company will seek to improve its 
profitability through price increases at least in line with the inflation rate, which has been high in recent 
quarters. 

• In the United States, we project an average annual growth of 25% in terms of revenues and 99% in 
terms of EBITDA as a result of greater adoption of the electronic commerce platform supported by a 
greater purchasing power and higher employment levels thanks to the favorable macroeconomic 
growth. The demand for water solutions for crops, particularly in the state of California, and migration 
to urban areas will also have a positive effect on water demand water. The company has a multi-brand 
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platform focused on water storage products, at the residential, agricultural and industrial levels. 
Additionally, ROTOPLAS is venturing into the offer of septic solutions, with a one-stop-shop proposal 
which includes a comprehensive service for the installation and subsequent periodic service of septic 
tanks, and alternative solutions for residences that do not have drainage (more than 20% of the houses 
require this service as they are not connected to the drainage system). 

• In the “Others” segment, we project an average annual growth of 23% in revenues and 26% in EBITDA. 
The company will maintain its market position in the region. In Peru, it will complete the product 
portfolio with the launching of the conduction segment. In Brazil, it ventured into the water treatment 
and recycling plant treatment business since 2020.  

Graph 11.- Products and Services Strategy by Country 

 
Source: Rotoplas 

 

VALUATION 

AGUA * shares have outperformed the S&P / BMV IPC by 122% during the last twelve months supported by 
the strong growth that the company has experienced and the continuous value creation with a ROIC above the 
WACC. We expect them to continue outperforming in the future due to their attractive valuation compared to 
their international peers and the company’s solid growth prospects. 
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Graph 12.- AGUA* vs. S&P / BMV IPC Index 

 
Source: Bloomberg 

 

International Peers 

ROTOPLAS’ shares trade at a forward EV/EBITDA of 8.8x, and a projected P/E of 20.7x for 2022. These multiples 
are below the averages of 10.1x and 21.7x, respectively, of international water companies. We believe that 
such discounts are unjustified as ROTOPLAS offers a higher growth potential. 

Table 4.- Valuation of International Water Companies 

 

Incorporating ESG factors in the valuation 

There are several methodologies for incorporating ESG factors in the valuation, according to various studies 

and analyzes that have been published (we included links to these documents at the end of this report). We 

decided to use the WACC discount methodology as we have more elements to carry out the calculations. 

We compared the capitalization-weighted WACC of companies that are part of the S&P / BMV Total Mexico 

ESG Index (MXN) against the WACC of the traditional S&P / BMV IPC index. In the first case, we found that the 

WACC is 9.3%, which includes an 11.2% cost of equity and a 6.4% after-tax cost of debt. This compares with a 

weighted WACC of 9.7% for the companies in the total index sample, which includes an 11.0% cost of equity, 

but a 6.5% after-tax debt cost. We concluded that the ESG benefit accounts for 5% of the WACC and that it 

comes mainly from the lower cost of debt. 

Another way to analyze the benefit of adopting ESG factors is by comparing the interest rates of recent 

sustainable bonds issued by various Mexican companies and Fibras (Nemak, AC, Fibra Storage) with the 
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interest rates of their previous non-sustainable bonds. We found that there is a benefit ranging from 7 to 109 

bps on these issues. These are the recent sustainable bond issues in Mexico: 

• On May 11, Arca-Continental issued MXN$4,650 million in green bonds; the first tranche amounted to 

MXN$3,000 million with a 7-year maturity and a fixed 6.75% interest rate and the second one 

amounted to MXN$1,650 million and carried a TIIE plus 7 basis points variable interest. Previous AC 

bonds paid a fixed 7.84% interest rate and a variable TIIE plus 20 bps interest rate. This means that the 

savings were 109 bps in the case of the fixed interest rate and 13 bps in the case of the variable interest 

rate. 

• On July 7th this year, Nemak issued a €500 million sustainable bond maturing in 2028 with a 2.25% 

coupon. The most comparable non-sustainable bond expires in 2024 and carries a 3.25% coupon. This 

means that the company generated a one percentage point saving on this issue.  

• On June 7th, Fibra Storage issued MXN$1,500 million in green bonds. The first tranche was for 

MXN$1,171 million with a 7-year maturity and an 8.64% fixed interest rate. The second tranche was 

for MXN$329 million at a variable rate of TIIE + 150 bps. The Fibra used part of these resources to pay 

down its MXN$500 million amortizable bank loan, which carried a TIIE + 230 bps interest rate. This 

refinancing generated an 80 bps saving in the variable interest rate portion. 

If we apply a 100 bps reduction to ROTOPLAS 'cost of debt, which would be the best scenario, we find that its 
WACC would also drop from the current level of 10.2% to 9.7%, or close to 5% as well. 

 

Discounted Flow Model / Target Price 

We established a 12-month MXN$45.0/share target price through a discounted cash flow model that includes 
the following variables: i) an 9.8% ESG adjusted WACC - we applied a 5% discount to the 10.2% WACC that we 
calculated, which is similar to the 10.5% WACC provided by the company; and, ii) a 5.1% growth rate in 
perpetuity in nominal terms. The potential return is 33.8%. 

We used a Beta of 1.1 against the S&P / BMC IPC that we calculated from the average Beta of the international 
water sector (deleveraged and re-leveraged with ROTOPLAS’ financial structure). This Beta is more 
conservative than the company's original 0.62 Beta. 
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Table 5.- Discounted Cash Flow Model 

 
Source: Miranda Global Research 

Sensitivity Analysis 

We performed a sensitivity analysis based on different levels of EV/EBITDA against EBITDA, and different levels 
of estimated P/E's against net profits. Our target price implies that ROTOPLAS’ shares will trade a forward 
EV/EBITDA of 11.7x and a projected P/E of 27.4x. 
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DESCRIPTION 

ROTOPLAS is Latin America’s and the US’ leading provider of water-related products and services. The company 

has more than 40 years of experience in the water solutions industry in Mexico. It operates in 14 countries 

across the American continent with 18 production plants, 3 distribution centers, and 1 research and 

development center. The company has an extensive distribution network that includes 29,500 points of sale, 

18,000 thousand customers, and more than 50,000 points of service. The main clients are diversified and 

include hardware stores, home improvement centers and stores, building materials stores, self-service stores, 

government entities and agencies, construction companies, industrial and agricultural companies, non-

governmental organizations and direct clients, among others. 

ROTOPLAS’ products include: 

• Water storage. Cisterns, industrial tanks, water tanks and accessories made with polyethylene, with a 

storage capacity of between 250 and 45,424 liters. 

• Water flow and control. Hydraulic pumps, sanitary registers, hydraulic and sanitary pipes made with 

polypropylene, with diameters between 20 and 200 millimeters. The hydraulic pipe is manufactured 

with high-tech materials such as the antibacterial plastic coating. 

• Water improvement. Biodigesters, water heaters, water filters, and water purifiers.  

Most customers are "authorized distributors" selling directly to final users at the different points of sale 

(hardware stores, home improvement stores and building supplies stores, as well as self-service stores). 
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Within the product portfolio, ROTOPLAS owns the “Acuantia” e-commerce platform in the United States 

through which it commercializes storage products produced by third parties and septic products. 

The services business includes water treatment and recycling plants (WTRP’s), drinking water purification 

services and irrigation services. The main clients include private sector companies, government entities and 

agencies in charge of government programs (exclusively for school drinking fountains), construction 

companies, industrial and agricultural companies, non-governmental organizations and direct clients. 

The company has a wide range of global suppliers like Indelpro, Dow International Mexicana, Xingfa 

International, Norwesco, Vatsalya Metal Industries, Hovomex, Equistar Chemicals, Vinmar Oversead, Asia 

Connections, Snyder Industries, Procesos de Alta Tecnología, Pemex, Nova Chemicals, Maragon Danilo & Co, 

Gasa México Consultoría y Servicios, Arco Colores, Dismolper, Pentair Flow Techonologies, and Polyone de 

México, among others.  

 

Table 6.– Product and Services Catalogue  

 
Source: Rotoplas 

 

IPO / Ownership Structure 

ROTOPLAS’s IPO took place on December 10, 2014. The company placed 144 million shares, representing 
29.7% of its capital, at a price of MXN$29.0 each, raising a total of MXN$4,182 million. 

The control group owns 69.2% of outstanding shares, while the directors and relevant executives own 1.36%, 
and the share buy-back reserve another 5.67%. This means that floating shares represent 23.8% of outstanding 
shares. 
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Graph 13.- Ownership Structure 

 
Source: Rotoplas 

Equity Reimbursements / Dividends 

ROTOPLAS has carried out various capital reimbursements since 2017 and previously distributed dividends. On 

May 11th this year, the company carried out the last capital reimbursement amounting to MXN$0.45 per share. 

We expect ROTOPLAS to maintain a similar distribution policy in the future given its high free cash flow 

generation. 

Graph 14.- Capital Reimbursements and Dividends 

 
Source: Rotoplas 

1Q21 Results 

ROTOPLAS’ 1Q21 revenues were up 26.4% YoY to MXN$2,434 million, mainly due to water stress in certain 

countries, higher water consumption during the pandemic and the change in the population's consumption 

habits. Adjusted EBITDA (excluding the Flow program implementation expenses and donations) rose 31.4% 

YoY due to higher profitability in Argentina and the United States, which helped mitigate the margin 

contraction in Mexico and in the “Others” segment which includes Peru, Central America and Brazil. Net profits 

declined 71.0% YoY to MXN$134 million due to FX losses, in addition to an unfavorable comparison base since 

las year the company recorded a non-recurring MXN$382 million hedging gain. 
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In Mexico, sales were up 8.4% YoY due to a strong growth in the product segment, particularly in storage and 

water flow, as well as a higher demand for water due to droughts in the country. This was partially offset by 

the weakness in the services segment due to school closures, which affected the sale of drinking fountains, 

and the delay in the signing of new contracts for water treatment plants. For its part, “Bebbia” sales continued 

at record levels, while the first “Rieggo” projects started operations. The adjusted EBITDA margin was 23.0%, 

from 25.6%, as a consequence of a higher raw materials costs. 

In Argentina, sales advanced 76.5% YoY as a result of double-digit growth in the three categories (storage, 

conduction and improvement). The recovery in the housing sector, greater cross-selling activity, and the 

development of the agro-industrial channel also helped. The adjusted EBITDA margin improved to 14.5%, from 

1.5%, driven by the operational normalization of the production plants and a higher volume. 

US revenues rose 28.9% YoY due to a series of factors including a greater acceptance of the platform, demand 

for water solutions used in crops located in the state of California, and the population migration from urban 

areas to places with a guaranteed water supply. During the quarter, the company increased its available offer 

of water solutions. The customer experience also improved due to investments in updating the internet sites 

and the change of 8 stores into service centers. The EBITDA margin was 7.0%, from a negative 4.3% margin the 

previous year, supported by higher volumes and an increase in the average ticket. 

“Other” revenues, which include Peru, Central America and Brazil, rose 62.5% YoY, supported by the 

withdrawals of pension funds in Peru, the commercial reopening and the reactivation of construction works in 

Guatemala, El Salvador and Costa Rica. At the end of the quarter, the new plant in Nicaragua began operations. 

The adjusted EBITDA margin contracted 90 bps to 21%. 

Graph 15. Breakdown of Sales, EBITDA and Capex by Country 

 
Source: Rotoplas 

By type of solution, product revenues were up 30.0% YoY due to the Flow program initiatives, which included 

the launching of new solutions, the opening of new sales channels and the effectiveness of the sales force. 

Adjusted EBITDA margin expanded 50 bp to 21.0%. However, services sales decreased 19.7% YoY due to school 

closures, which reduced the billing of drinking fountains operation and maintenance. Adjusted EBITDA margin 

contracted 840 bps to a negative 12.2% level. 
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"Flow" program 

In 1Q21, the Flow program contributed MXN$414 million in revenues and MXN$100 million in additional 

EBITDA. It also helped to reduce the cash conversion cycle by 34 days. 750 employees were involved, 6 new 

solutions were launched and 40 initiatives were executed. Capex related to these initiatives reached MXN$59 

million in the quarter. As a result, ROIC stood at 14.8% in 1Q21, higher than the 10.5% WACC, with an 

improvement of 230 bps on a quarterly basis and 540 bps on a yearly basis. 

Leverage and Debt Profile 

Total debt amounted to MXN$4,200 million, up 2.6% YoY, which included mainly the MXN$4,000 million 

sustainable bond due 2027 that carries a fixed 8.65% interest rate. The remaining debt was made up of a 

MXN$55 million loan granted by the Peruvian government at a fixed 1.49% interest rate which matures in 2023 

and a MXN$52million loan in Argentina at a fixed 38% interest rate maturing in June 2021. 

Graph 16.- Maturity Profile (MXN$ mn) 

 
Source: Rotoplas 

Cash and equivalents were MXN$2,854 million at the end of 1Q21, down 17.5% YoY. This translated into a 0.8x 

net debt to EBITDA ratio in 1Q21, from 0.4x in 1Q20. Interest coverage was 5.1x, from 4.7x in the same period 

of the previous year. 
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Graph 17.- Interest Coverage and Net Debt / EBITDA 

 
Source: Rotoplas 

Working Capital Cycle 

The working capital cycle improved by 34 days as a result of the Flow initiatives, mainly related to the terms 

with customers, distributors and suppliers in both Mexico and Argentina. Inventory days improved by 19 days 

while portfolio days decreased by 18 days. 

Capex 

ROTOPLAS' Capex decreased 8% YoY to MXN$71 million in 1Q21, representing 2.9% of revenues. Mexico 

accounted for 53% of this figure. The main projects included new technology for the production of storage 

solutions in Mexico, improvements in the water improvement business in Argentina, MXN$3 million in water 

treatment and recycling plants in Mexico, and MXN$7 million in Brazil. 

ESG 

During 1Q21, ROTOPLAS completed the materiality study under the GRI (Global Reporting Initiative) 

methodology and the SASB (Sustainability Accounting Standards Board) in order to focus on all stakeholders 

and all financial risks. With the results of the materiality study, the company will update the sustainability 

strategy to align it with the 2021-2025 business plan. New initiatives were determined within the Flow Program 

to have the ideal talent for the business evolution. Finally, the company continued with the "water program 

for affected areas" and donated storage products for the installation of hand washing stations in a community 

in the State of Chiapas.  
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MAIN RISKS 

Greater competition. The entrance of a larger competitor in the countries where ROTOPLAS operates could 
affect the company’s performance. 

Macroeconomic volatility. A macroeconomic recession in any of the countries in which ROTOPLAS operates 
may affect its operating performance and / or that of its main clients. 

Raw materials volatility. Higher oil prices could boost the price of raw materials that ROTOPLAS uses in its 
production chain. Such volatility could affect the company’s profitability. 

Changes in the management team. Any change in the management team, in particular the CEO or the CFO, 
could have an adverse effect on the price of ROTOPLAS shares. 

Resumption of the pandemic. Since last December 2019, the COVID-19 virus has spread rapidly around the 
world, affecting the global economy. However, we expect less impact in the future as a result of higher 
vaccination levels. 

High exposure to Argentina. This country faces a high political uncertainty and high macroeconomic volatility. 
It represents 20% of revenues and 15% of EBITDA. 
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Links to ESG documents: 

https://www.spglobal.com/marketintelligence/en/news-insights/blog/esg-sustainability-linked-bonds-offer-
pricing-perk-for-right-high-yield-
credits#:~:text=ESG%20Sustainability%20linked%20bonds%20offer%20pricing%20perk%20for%20right%20hi
gh%20yield%20credits,-
Share&text=ESG%2Dlinked%20transactions%20typically%20raise,than%20their%20non%2Dsustainable%20c
ounterparts.&text=You%20can't%20wrap%20a,start%20with%20the%20credits%20themselves.%22 

https://corpgov.law.harvard.edu/2020/01/14/esg-matters/ 

https://www.unpri.org/download?ac=4571 

https://www.intactcentreclimateadaptation.ca/wp-content/uploads/2020/03/Factoring-Climate-Risk-into-
Financial-Valuation.pdf 

https://assets.kpmg/content/dam/kpmg/nl/pdf/2020/services/incorporating-esg-lens-in-business-
valuations-final.pdf 

https://www.robeco.com/en/insights/2016/06/esg-integration-the-value-driver-adjustment-approach.html 

https://papers.ssrn.com/sol3/papers.cfm?abstract_id=2749626 

https://www.msci.com/documents/1296102/16985724/MSCI-ClimateVaR-Introduction-Feb2020.pdf 

https://hbr.org/2019/05/the-investor-revolution 

https://www.cfainstitute.org/-/media/documents/article/cfa-magazine/2014/cfm-v25-n6-5.ashx 

 
  

https://www.spglobal.com/marketintelligence/en/news-insights/blog/esg-sustainability-linked-bonds-offer-pricing-perk-for-right-high-yield-credits#:~:text=ESG%20Sustainability%20linked%20bonds%20offer%20pricing%20perk%20for%20right%20high%20yield%20credits,-Share&text=ESG%2Dlinked%20transactions%20typically%20raise,than%20their%20non%2Dsustainable%20counterparts.&text=You%20can't%20wrap%20a,start%20with%20the%20credits%20themselves.%22
https://www.spglobal.com/marketintelligence/en/news-insights/blog/esg-sustainability-linked-bonds-offer-pricing-perk-for-right-high-yield-credits#:~:text=ESG%20Sustainability%20linked%20bonds%20offer%20pricing%20perk%20for%20right%20high%20yield%20credits,-Share&text=ESG%2Dlinked%20transactions%20typically%20raise,than%20their%20non%2Dsustainable%20counterparts.&text=You%20can't%20wrap%20a,start%20with%20the%20credits%20themselves.%22
https://www.spglobal.com/marketintelligence/en/news-insights/blog/esg-sustainability-linked-bonds-offer-pricing-perk-for-right-high-yield-credits#:~:text=ESG%20Sustainability%20linked%20bonds%20offer%20pricing%20perk%20for%20right%20high%20yield%20credits,-Share&text=ESG%2Dlinked%20transactions%20typically%20raise,than%20their%20non%2Dsustainable%20counterparts.&text=You%20can't%20wrap%20a,start%20with%20the%20credits%20themselves.%22
https://www.spglobal.com/marketintelligence/en/news-insights/blog/esg-sustainability-linked-bonds-offer-pricing-perk-for-right-high-yield-credits#:~:text=ESG%20Sustainability%20linked%20bonds%20offer%20pricing%20perk%20for%20right%20high%20yield%20credits,-Share&text=ESG%2Dlinked%20transactions%20typically%20raise,than%20their%20non%2Dsustainable%20counterparts.&text=You%20can't%20wrap%20a,start%20with%20the%20credits%20themselves.%22
https://www.spglobal.com/marketintelligence/en/news-insights/blog/esg-sustainability-linked-bonds-offer-pricing-perk-for-right-high-yield-credits#:~:text=ESG%20Sustainability%20linked%20bonds%20offer%20pricing%20perk%20for%20right%20high%20yield%20credits,-Share&text=ESG%2Dlinked%20transactions%20typically%20raise,than%20their%20non%2Dsustainable%20counterparts.&text=You%20can't%20wrap%20a,start%20with%20the%20credits%20themselves.%22
https://www.spglobal.com/marketintelligence/en/news-insights/blog/esg-sustainability-linked-bonds-offer-pricing-perk-for-right-high-yield-credits#:~:text=ESG%20Sustainability%20linked%20bonds%20offer%20pricing%20perk%20for%20right%20high%20yield%20credits,-Share&text=ESG%2Dlinked%20transactions%20typically%20raise,than%20their%20non%2Dsustainable%20counterparts.&text=You%20can't%20wrap%20a,start%20with%20the%20credits%20themselves.%22
https://corpgov.law.harvard.edu/2020/01/14/esg-matters/
https://www.unpri.org/download?ac=4571
https://www.intactcentreclimateadaptation.ca/wp-content/uploads/2020/03/Factoring-Climate-Risk-into-Financial-Valuation.pdf
https://www.intactcentreclimateadaptation.ca/wp-content/uploads/2020/03/Factoring-Climate-Risk-into-Financial-Valuation.pdf
https://assets.kpmg/content/dam/kpmg/nl/pdf/2020/services/incorporating-esg-lens-in-business-valuations-final.pdf
https://assets.kpmg/content/dam/kpmg/nl/pdf/2020/services/incorporating-esg-lens-in-business-valuations-final.pdf
https://www.robeco.com/en/insights/2016/06/esg-integration-the-value-driver-adjustment-approach.html
https://papers.ssrn.com/sol3/papers.cfm?abstract_id=2749626
https://www.msci.com/documents/1296102/16985724/MSCI-ClimateVaR-Introduction-Feb2020.pdf
https://hbr.org/2019/05/the-investor-revolution
https://www.cfainstitute.org/-/media/documents/article/cfa-magazine/2014/cfm-v25-n6-5.ashx
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DISCLAIMER 

The current report was prepared by Miranda Global Research ("Miranda GR") for Vector Casa de Bolsa, S.A. de C.V. The 
information is presented in summarized form and is not meant to be complete. There are no declarations or guarantees, 
expressed or implicit, in respect to the accuracy, impartiality or integrity of the information.  

Miranda GR, in accordance to applicable legislation, has made sure that the presented personalized recommendation is 
reasonable to the client, as it has verified congruency between the client's profile and the profile of the financial product. 
Under no circumstance should it be understood that the fulfillment of the previously mentioned recommendation, 
guarantees the result or the success of the proposed strategies in the presented document.  

The information included in this presentation was obtained from public and/or private sources. Projections or previsions 
included in this presentation, are a generalized recommendation and are based on subjective assumptions and 
estimations about events and circumstances that have not yet happened and are subjected to significant variations. 
Therefore, it is not possible to guarantee that any of the results included in the current report will happen in the future, 
in other words, it does not guarantee the result or the success of the posed strategies.  

This report has been prepared solely with informational purposes. No declarations are made in respects to precision, 
sufficiency, veracity or accuracy of the information and opinions hereby included. Miranda GR will not answer (either 
because of negligence or for any other reason) for any damage or detriment derived or related to the use of this report 
or its content, or any connection to the report. Miranda GR is not responsible for the use or association with this report, 
including but not limited to, any declaration, expressed or implicit or guarantees or omissions included in this information.  

This report is based on facts and/or events that have happened up to this date, consequently any future facts and/or 
events can impair the conclusions hereby expressed. Miranda GR does not assume any responsibility to update, review, 
rectify or invalidate this report based on any future occurrence. 

The opinions related to this report eventually expressed by Miranda GR, should be considered only as 
suggestions/recommendations to better operate various topics related to the presentation. 

This report and its contents are property of Miranda GR and cannot be reproduced or broadcast in part or in its entirety 
without the previous written consent of Miranda GR. 

Miranda Global Research receives fees from Grupo Rotoplas, S.A.B. de C.V. for independent analyst services. 

 


